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Call 3 - 1 point for each (female, has money/time/purpose/need, age 30-55, Into natural, has sales experience, social Influencer, supportive spouse
Call 4 - IP=In Person, P=Phone, T=Text, E=Email, SM=Social Media
Call 5 - P=Product Approach, B=Business Approach
Call 8 - Write the date you sampled & then which product sampled

Di
d 

th
ey

 U
se

 S
a

m
pl

e

14
-T

w
o 

Da
y

 R
em

in
de

r

14
-t

w
o 

Hr
 T

ex
t 

Re
m

in
de

r

A
tt

en
de

d 
Cl

a
ss

EN
RO

LL
ED

W
EL

LN
ES

S 
CO

N
SU

LT

ON
 L

RP


